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THE 1-2-3s OF PROACTIVE PLANNING
The COVID-19 pandemic has led many of us to manage our professional and personal lives differently, and adjust our
short- and long-term plans. With ongoing market ups and downs and the potential for a recession, it’s easy to lose sight of the
bigger picture. That’s why it’s more important than ever to take a proactive and holistic approach to protecting, managing and
growing your wealth.
Here are five key elements to keep in mind as we build and manage your wealth plan together.
Cash flow management is important as it can impact your financial flexibility. Consider income, expenses, debt servicing and
government relief programs in your personal and business plan.
• When thinking about your sources of income, expenses and use of cash, how are you faring in the current environment?
• How do you see your cash flow changing in the coming months?
• How are you, your family and business maximizing the tax and financial relief programs available as a result of COVID-19?
Including risk management in your wealth plan means reviewing your asset ownership and portfolio structure, considering
diversification and managing income interruption. Questions to ask yourself:
• How is your portfolio diversified and managed across asset classes to optimize return and mitigate risk?
• What kind of protection planning strategies do you have in place (e.g. emergency funds, access to credit for liquidity, life
and health insurance)?
Wealth optimization looks at savings, investment and tax strategies. Consider:
• What is the targeted rate of return for your portfolio?
• Is your strategic savings and investment plan on track to meet your short- and long-term goals?
• What strategies are you currently using to maximize after-tax returns, and to manage and finance tax liabilities?
Estate planning allows you to make arrangements to help protect your family and wealth in the event of incapacity or death.
Here are some things to think about.
• How have the past few months impacted your views on:
– Incapacity and financial or health care decisions
– Provisions in your will or trusts
• What changes do you feel are necessary to carry out your intentions?
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Legacy planning outlines how you’d like to share your wealth with future generations and your philanthropic efforts.
Consider these questions:
• How prepared are you to help your family with their current and future needs?
• How ready are your beneficiaries to inherit?
• What have they experienced financially and professionally in the last few months?
• Which charitable causes are most important to you and your family?

Taking the right action today can help prepare your loved ones for the future. Contact us if you’d
like to discuss your wealth plan, and your short- and long-term goals. We look forward to
connecting with you.

Please consult your personal tax advisor, accountant, licensed insurance professional and qualified legal advisor to obtain specialized advice tailored to your needs. Insurance services are
available through CIBC Wood Gundy Financial Services Inc. In Quebec, insurance services are available through CIBC Wood Gundy Financial Services (Quebec) Inc.
CIBC Wood Gundy is a division of CIBC World Markets Inc., a subsidiary of CIBC and a Member of the Canadian Investor Protection Fund and Investment Industry Regulatory Organization
of Canada. This information, including any opinion, is based on various sources believed to be reliable, but its accuracy cannot be guaranteed and is subject to change. CIBC and CIBC World
Markets Inc., their affiliates, directors, officers and employees may buy, sell, or hold a position in securities of a company mentioned herein, its affiliates or subsidiaries, and may also perform
financial advisory services, investment banking or other services for, or have lending or other credit relationships with the same. CIBC World Markets Inc. and its representatives will receive
sales commissions and/or a spread between bid and ask prices if you purchase, sell or hold the securities referred to above. © CIBC World Markets Inc. 2020. If you are currently a CIBC Wood
Gundy client, please contact your Investment Advisor. Clients are advised to seek advice regarding their particular circumstances from their personal tax and legal advisors.

